W - KN QEEE VY QR Q KBy

[

PR BN « R DN N | (chain operation) 7 47 2L 50 5 VIR0 K~ IR RV 5 dmEHIRAS
PR MERCEMUASIHDEORVE RN o RYUDMTD TN KRB SR 4. Q407
P Hac h « K po | (chain store) £50,0°

KEEP L7 Qi 1w « o N O HERVEENME MR W - ERAeUN2N e - KaN
QMMM N = s NINDE | QNI QER VUL W ERAC UM H O R eD o XN QKR
HHA R EI0E  5 Q IR VIR R Y 5 AUEIA®

(F) RN e RYUDTD T NMEEAQGIREE VO, MANS TRN N2 « i Ny (voluntary chain)
& TN — o RS INKR TN« ¥ e N (retailer cooperative chain) 4207 LUSSILEIEEE Q@7 KiE
WA 2L .Q80e T ¥ o N (corporate chain) M EYO WHEIE NS Q0 1) 20 MA@ ©

BTN ¢ KN QEKER VY Q HIEO KK



BT - KN QEERV Y QO KM
1w a ) o kYD DD N QB

PN o RYDINDNT N L RKipEe SREEMHES QEEY) 400Uy 0 WIREQRK
W00 SHREEIRIT 159100

PR ERO R B REKEORQHEL N LY Z M4V Qv OEIMMKET Qlng (< =K - Ui
) 4T - IR 2 A0 LN KR LB A0 8 A7 EIEQ RS U A& A Q0 NI  Huf N -
QA0 1A MEISEDUOY 507 0HaT R HCN KD TH TN VR0 SIRIA HRIOM QI
OB R 5 1V BRI | £OOVEEIRY 5 HOR" SIIGR v « K h2y
0" H I VIRIENS REMUR. KB R0t 2 Q BB VR O MIE U K400 R Q R
NSV LR QERMIED PRIKRELE Lo 0 L o Re’

M Qe HHRK VIR O MBRIKE” LIRS “ERMW OB du. (integration of wholesale function) ~y %
MRIRRVANC 1) AP HEIC 4 Q40 H BBV B0 SRR AR v D+ D Xk S S QE Va4
N 1 e (chain wnit) U ERACRIEKQRENEIALYT KRN QE AL HEEEN S0 Lo
gk e - 1D = ¢ QERERENIE NP L o Ae DAY A O Y A KR SRR VRO Y
SEVUSFCH

FHORVT H TN - KYATH 7ML UL KRVERQEBRREK N o BEREVEQ VORI
DK 4 A OV SRIKQ M, (economies of scale) AT O A OBIBIRIT QS WSt QKT
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ROFHO Y —h ¥ MRTANNG THES. - PO R0 a0 B X S 1R 8 Q EIE W

(assortments) ) ' 5 10 24" BE o | HRESY QIR-HEMQE 00 EmU B RO TN HE

HIRe
Do A0 AT R - R HREE 4 E0E Q IEE AN E Y © BRELHEIR Y N 0 N £+ RIS Y RS0 1 AN R
(=)

SEED TERES. e PaRie°
RVOWPIRENN R DD TN NEEO LSRR R0 R e N - K e N2 BBMNEDO O 0 HL S
AR Q RV S HES VRN 2 & RE Q EHENER O A0 2 Q P A0 NI AN HR 0

() RET SICD e RYUDIeD PN HIRENE O LEImBRKKY Bdv” R X< n < (Paul H. Nystrom) -9
YV 50" LR HEESE" W HEiy” KR miiri- (correspondence schools)” Yrig
7 R Q@RI SO GRBER MAEIHS $y QELSRERIEENS R KIEV QHkE
2 JEIENEIRACSIRIM U R0 R e D« KD TN PN W00

Paul H, Nystrom, Economics of Retailing, Vol. 1, revised edition 1930, p.214.

() IR —=%x N+ X=N (department store) ZHEQ 5 Q00 T4, (general store) & T | nEEH-SH21
(one-line store) M5V E" BI | <QHMHRUKKVEIRCEENEE N IEOW 5 L0 IRROERELZESR
SREERIZV OV FTRETEmEEEE ) MEEOLIRL —=Xx M=o XK=NNR 5 V-2 IBaEEl) O EH O U
I (department) RJRIMIWUR” LB CHBIMIAUNS VRV L QX (department manager Y37 buyer A
B0ie) N0V U KVBIRVEER Y ImEu KW 5 4L2°

(%) M) QO SHHINEAC R D o RYUDTD T NI R — X N o K= N QBN 08 5 0 S o) 0%
RORQWRON® 4B Qa0 Il — =0 N o XK= G Q-0 W il O Y IMEl S o i o8 4004088

BN o K N QBRER Y Q 3SEQ KEY
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AN o KN QIR Q #HBO RM

R SEM S EERN O VRV BN D UMD VO LN SEFRERME@OL Y — kN
BT D D RAREE N B0 VRV S BV VMV RVSOEENED UHL SMKEDSY VI VR
IR AL OO NS S QD R0° RIE” MM S OVE R ¢ NILFRY 8’ HLLOWEIRIDLQR
W 5CREREROVAY 500 W EHIK Q0% REERMEOL F — R+ MR DR NIKED S i
RN Bin 0 L2 N RO EIS NEION AN — =X N o K= NR7 VIR e N o Ks N
ISEN YRV S e ST

NoR A o X =N QHEKR

RXaRERKDORAITD « X 2NQIBIRULOS2Q 3" BEEI8d (1=K ~ 1 KK QiR
BN RO OV L0 HON &0 L0 PRICRT BEERIMURICN x 2 RIBERQ R I v DN oK =N e

RO W (A&P) QEHEV RIS « A D v & o NARNATAA « NN« LANTAA « R T R

(=)
% 1~ (The Great Atlantic and Pacific Tea Company) W40~ 50 Q4KIRQ | - HmIR ¥ 4Q16°

(©)
<SG | KHRE TN <= RS S VRO ARE P SIREGRR Y S LERIER V0K K |

HIH R M 0 b RN e AP IREIBHEIR L 4 0 10 GHR Y — o N B0 1 A R
O HIBE N ~OCKIRO A7 AT M2 L -0 IR N BN E N O 8 EREGEO | KK
S B ERDNREO VBB 1w - K s NS QIR TG 0

QAN OV IS G R AN N - K- KR SRR O EENEL D« m RIERQN 10

FAT e KN e Bae N (grocery store chain) ¢ AUEKEROW S 0 20014000 HIKQN 1 Y K MRS QEM
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BRCAPOREL LR ERUKOBIRAON EAFa T ¢ K2k o h H v N2 5 0 LEHES LS80
T2 Q21 %7 Jones Brothers Tea (1 =14 M Grand Union)” Great Western Tea (| K<! |4-@&
#” M| Kroger)” National Tea (| K-RREEH)" Jewel Tea (| KRRETEH) LH1UE Q%0 .£10°

BN KN RRQES HHES - BRSO NEEE O P H R RAURIR © SR NS LT BRI O
HENERA0 AN O PR o L QER S FEALHQIEIZS 1) Q o SHEHE M dmiEtd 10 UKL 40° s Q
SO G S IR P KB BIRR F R T Db s T RIRO R N N ¢ K 4 NEE S BTSN
0 HQ HHIENTEEQ AU 4R O L AT e0

ANOPT STROLKELR D « KARNUIPH Nndba~  Kah  h v NOHANL ] O
UINHIRNS o Km0 o fh B N (variety store chain) QSEHE D M4 2% .06 75

&

TNHINY o XK= N8 e 2o d—2n—K (Frank Winfield Woolworth) 1 a4 ¢ {30 i#a0.2 40-5 080N
@\%_M%&%AE§:aﬁw%€v%%%Lf%mfﬁﬁﬁwgmHﬁ%ﬁ%¢@m%ﬁ& O - IR
QCRSRENEHE I ENPR R SIS ok

BROUMHAT « KNP0 M « B « D — 20 —K (F.W. Woolworth Co.) #* | ZAIL24 #IMEENQ
IS (DRR OV BEEENCIES) EENQE U VOB YN c~rt YN 2 Q0 | Eliny N I 2 40
TR O V@R~ LR VOBRUREWR Y McCrory Stores (1 <= | #@#)” S.H. Kress (| KRK&
@H” S.S. Kresge (| KRVHTEH) LRV QO UNH N T « K= NAKYVEKDT | O QLRI gE 0
PO S 0 4ee

BANED o XN QEKEEUsY O HEEQ RHY
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AN o XN QEEVUY QB KM

CON B - K R SR U 508 £ 4 BRI IR | D17 IR
o A e ) T T Q S T TR A ) R O S IR 00 R STRACH 4
N e K NE e AEHN RSV S HAIabe?

I 007 BRI QIR NI R LT PN 47 YN -5 0 SERT S,
IhadyQ M0 o Q HERE QIFIEN QIR M A AL B AUV LR LU RS" Qv QEIRL” RN O
200°¢ SURHIIRETL RO B0 e SRIK QI S BRI S 40 0 O R HOHE 0 L2297
NI 0 VR A0SR R 1R AR

AoV AL SRS QREOEAC | 21 OO R #~ » - X~ NHEEU R 5V VORE
r BRSUEETE (nn b b ) RS G RER U BLORY B h AN ¢ T QI O S
WO QIRIE R VAL R § DA Sl TR, (central buying system) MEHST &
SINRAIO Y7 L VEIE Q ERERINE O KRR A h + 1o NN i e QRIS £ 5o
"

MG S AHMAC M IQEYER G AR © 42 i Ao 4R,0a0°

() Paul H. Nystrom, op. cit., p.219.
Theodore N. Beckman and Herman C. Nolen, The Chain Store Problem—A Critical Analysis,
1938, p.16.
Walter S. Hayward and Percival White, Chain Store, 3rd ed., 1928, p.16. etc.
(©) FMEON*=RPE EHR OE<URLKER/REQ BIRIKATNEL P -HIRIIN <HZV 5 o’ -SiRElmE
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()

()
()

&

SHEBNIES ¥ — DDA 0P 5L QVHIOARER Q 0 £ Ul se°

Progressive Grocer, A & P—Past, Present and Future, p.2.

M < B QIR Samn R4 (club plan) VL7 KN~ 0 YRV Q<X REV HIE - HHE
MENE A0 SN SEUUNBRLLT VONNN QIIHIT (YRR HRK-IEEMRDL L VT AN
YN QRAFENEO L) NEOVHMN SNV {E i 420

Progressive Grocer, op. cit., p.6.
Progressive Grocer, op. cit., p.7.

I ROOEHIN ERSEED HOLAN T — v~ XLUTK” H# K" (v dne{nh—" DE nn
N = SR AR BNOKY S42°

Progressive Grocer, op. cit., p.11.

Do AR KE o~ m—AQDKR—x—xDNQY—N e NN« XX (Moore & Smith) v 5 eGiiRia
PEBAVY LN HYNAR ] RODNA-HMBEVEROLIVZCLTUNH AT o KANORTINT MNP Vi
LRP 5l

F. W. Woolworth Co., Woolworth’s First 75 Years—The Story of Everybody’s Store, 1953, p.9.

) QS ERIN T N 17 HREP R BIHER IR o O RGO M) U B 1 048 50 SMRZ 1A N~ (nickel)”
+ 9 N+ (dime)” {1+ N+ (quarter)” V5 0 LSHOBENEENT N UEKELC2QRRE P LR
LOVU2NRERHE-" KRUE | EEEiRQOHEEOV v D UNGE LV u20e°

William J. Shultz, An OQutline of Marketing, 1966, pp.42~43.

AMEERE 1 X~ Q5 IH O REBER RLoELUSY 5 L0 Rre°

BTN« KN QEEVYQHEQRE
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BTN @ Ks N QIR QEEQ KM
William J. Shultz, op. cit., p.43
(BE) DR -XQWER WKREN L

TR AR NEH O R A NN O LR S e
F.W. Woolworth Co., op. cit., pp.12~14.
() RE” LOREMODVOHIRELE 3 v N « K=NRZUQIEUEBHKOY 51000 B EHKY 8087 RIPRK 8- i
b@ﬂﬁ\ﬁﬁﬁﬁoﬁﬁoﬁﬁ NOE
BLULOWYIES
€CD)

w‘%h&:\$%Mﬁ%14y.XF7@_%§tzm?éc
ENBEVRITN e XN OHMEBENE CVYEBMP L O HUMia’ 43y | BOR i veNg” | ROOH#Y
BN IOOHMIE N 23 4 v NENIREOWY 5 42°
Progressive Grocer. op. cit., p. 11

B s« XK -NQHEHE
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| R OHLAOKEEQ | RINOHME ALY R « X-NBist
$2° WO L O LQE KHERE N1 Nba Y

+ X < (economy store) {U4Q O 42°
PEL0T R TE < O &
e

—VKQNaHR @

AR ER N B o SRR BE o 0 O
KN et e D QaREH A &

O HCYAHQ SN

HED Y @ EM gxofESE” FwiRe” V5 0L
IR BmEm N B O NIEE R QE o @ HEEERERT
n~ \.4owA..P7H @Eﬁﬁ&v@

" NEREA DL T
HESR A~ VERK ( 0N EL L QPRe°
MO Mot TR PR e DERE QI Ui A WE KR YISt b a T

G AN VEFI S ES



. €D}
CWPSOHBR UMY « K= R IV &= D~ XAIGEHOKEENRE W T RITENNT] L

ST A0 | IR O Kok ¥ x> WG 507 Kok 1 N R0 ORI RV 5 0 420 e L
£ T RIOHLE Shoivh « KoM e AR EQH H v+ s NA A NSRS
BHROKh # & N B © REM 1% & 1 B0 L0 0 400

WRPET 0QHaEh H e N OIRE QB O LK NEE SO L S D - s N QTR © L
QENQ o MR 00 2°

BARER | IR e S0 4 S A B M B R O BT O ST S i
RS QBB AIVR T K A0 HELRIEIO | B 8,07 TH ™ 512 N 2 (aational brand
— Az EmO N B NEKA S ol Q0

R 2N N X (John Kenneth Galbraith) Q ﬁﬁmﬁﬁmv j (countervailing power) R~ O WIIRa 2BV &
RO BT KR MO VO ERMEIMNERURIEA “oouie TR Q#ENEr b
IR KRB TR IO QBN N b e e HELEMAT M VIR ROV N = « B
A AT S 17 QL RIS AE Q XK © R 5 BT Z IR R R R0 Ml 2 300
ERMEREE S P ERE QUS0R” WREE S O Ve SBO SRR ERE TSR ONEN
B 1) AU M 650°
RN o KN QU SIS BB M B0 Q e TSR QMR D W BB 1 AVE IR~
B4 51 QERA OV A B+ RO S TR RO VA b e - K - A B W
RN o KN QIR QHEQKE
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BHAN - KN QERERAY Q O IKHY

RS O QIREIN e B O LR H v D QIREIR IR VN2 M R e NEQRIK Y H O W IRIK Qi
S L 5o lE2 MR 824000

VO ERINTQEKE N &7 HEE YGRS (urbanization) ‘G #IEX O ¢ LB U BREEIDEWR" h v -
A - QHMEREBEQHO VAR O L0 M QBE VIEE Q MU' ERHTO D "YU NN - a N i
KD 1 A - K 4Q10°

AIHOPT 5@ ShoH N s WY QGRS TV e« NN N (private brand—
H=AmUER) Q HIAEER M A A0 SUE 'R 4Q)0°

00 REUEREI QRIS O MIC W R NEEeZMIEQ M — & D = - N I N QEKME L B LIRS
MIEURE | QZMIFREIENR0HL QT S4ve S ELHRGAR OV L O P AR HDR 0 VL ua it
WHND e KENRSYENQHOMEERHOA O L° PP BHRROKWI R I N « X=NE" 1K
~ QRS FORIMI QIEENMOQ T I DT IR S NP HL KW amiE D W EIERe AN Ao SRR O
Y Q B OH N Qe S 420

#40 LAURZAEQEN LN S O LEHENRHO S N S O VRN A - PR A0R S 20BN
BN SN S0 ET SIREKN A © IR EER RSN M B S WP QBN sV oK A 1) 0
HHeH R AV UERMBIERM2 O LKA 1w D « X = NQ LAY E WOBIBRNIERY &R ZMIER
kTN ROV TSR, WEREA e DN S O Y ZmMIBVE | QEIENV R~ oKIELnmiEu0 vy

[€3D)
R MNAUNBR02 QG IV KL
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WOV ] DQANKAUDY, DA< NYN b raE TRIKE ORBLLD
O SRR BERE-UQ SUTHAE e V2 M7 b QIR Y R A QHEE S SRR Q B2 M DU RS o iy
SEEECA +REBEWRSEA AR Y 504297 LHNRITL A © & o MIEERRQ IR A Kauv £ © W SHoilR4ER
50 MQRAND KN NE TRIKE ) &0 TREE) MO ERERERV L SIRIRITR MmO &
40 A IEERRR @ R RK AUV O 1V 5 30V HE S P Ae°

A N e DAL DA W N LT xa T o ik~ (Montgomery Ward & Co.) 400" MRS
(mail-order house) A OVRIKS 1 Q RIBIRIK QP Q @ T & OO OEIE E W R b Am10 A S oo 3sE
FIEOV S A h ¢ K N U QBRSEIRRAEEYER LD 577 U0 N 1A £
Poae A D A M oEEEA A O QIEIENEON. Mgl N QRN £ 5 VY 2 HTK Y A IEER VL Y S
o e

HUQE~ NOBOR I « Koo NQirgl " IS SEIHNERAE S LEHEIN RS Y TEER,
NERE OV SRERR: 240 L NEIBERNERLAE KD oD LA EER D - KA NEmQ
WA ZMIEQ Y — & - o M N OHEKVEHK O VPHIOVEOSVE O LT 5] 0 HBSEE N2 C
f%b\:n%@:o@%ﬁﬁﬁﬁﬁ%%bémﬁ%ﬁ%&koT,b%vo%ﬁﬁ&bt%;47&ﬁﬂwﬁ
BMELLY L C WK 5°

ST © IRERA B AR A e = RIS Y 540 A1) Q Hn SR NEREE M D40 00 R H e
REMND TN R RO UBE O N2 QRS h N DK Q B X HIEE QIR M B b

BENDN @ XN QEERU L Q #HITO KM

o TREE L
Qe
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AN XN QBRSO $KEQ REY

W2QAQ DN « K =2N o N TN (one-stop shopping) & 1 N =N N « ) "% N4 (comparison shopping)
CEELRERWR FEE - E<DIER O QMG EmA.2:0 ) AN 40° DU% OV 1) QE N 84e Ll
QERGL” 1 Q- SEUHAIE RSN 5 O NEEY o2 EEEK - L oBIE Y £)0.4 U EWE & 21 4 L
AT ad 6 4n©

MeHoHER e « XKoo NQiFdE” M QAm QHIRVEKIE N 18 5 V-2 ANe 1 AV T 30° 4 5.0
AT HEIRATO N NN R TININY N = o NN N | UBRHE 2 BREEEO TARD P A2 o NN N | Ay
WO PR L2 Q8 0300 QBB R 5V PR mm OB 000" 7 My RIS MRS
@ HEERXNE | KHUR0T VAol [0 Q@Y NOBORHINTN « K2RQF —h+ DD D
A2 QPR C LUIade Qo 4ere°

(B) <YANERVPLLMROKERS | 02 BEMP —IKEERSOEE” 3™ M« Ka NN (trading
stamp) 4T OGEIRIFE O IH UM KO L D A o N A NEQMIIV R 0 2° | fSOOMLREBUH Nx=R
IBKO XA NNYHHE K o NN o f 24 (S & H; Sperry and Hutchinson) @inm— N o 5 8 NN R SEIE U
SAM AR O 420

Progressive Grocer, op. cit., p.10, 16.

(F) Ve duEr &V RORKIEREN R O LIHOIGHOEP LR U-2QUR0R" VO &L fEY

BN ERT « XK= NEQIRERE OV o BENEO ORI DL VPR 0 L0
F. W. Woolworth & Co.
S.H. Knox & Co.

5
ko)
7z
D
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F.M. Kirby & Co.

The E.P. Charlton & Co.

C.S. Woolworth

W.H. Moore, W.H. Moore & Son

F.W. Woolworth Co., op. cit., pp.19~24.
# O VAFEHELCGRQ LT EHOYAY 00" MOERCIRO | £ 1 Of L 1R | HIBLL 0 LQ%R’
| RIO# N R’ HRKEE | RIOEL MY | YORMBL S nlKE b 4 v NESREOLS (1)
SO QLIFRR BRI 6 O W RXE S 5 R800% 7 M HIR-PHRD SEKEM 4 0 )

Progressive Grocer, op. cit., p.4.
HEE A0 2 U BEIRITO NN N = #8.4 M7 presold brand, advertised brand, well-known brand,
packers’ label, processor brand, manufacturer brand..-etc. BREDMEKVEL OV S0 010°

Thomas F. Schutte, “Semantics of Branding”, Journal of Marketing, Vol. 33, No.2, April, 1969, p. 6.
RANICXE 2RO | RYR S VWK RESD oo TR S8 5 RREV V. SRNER 5 VVENERE
PO FORE EV HQBER 0 M) UNEE D’ UL THEHER) VlizhL°

John Kenneth Galbraith, American Capitalism, 1952, revised edition 1956.
NINTYN = e NINNEY QO SV QHEER” FEE” TN~ o NN M= QRN O S V— VU QIRIEZ 0 Q
i TR, BG4 | il
<+ { h= 3 (Albert Haring) % THEMRDONNT{ N~ « NNN=QHID SRS o Vigdhy
HOEVARS N S0P QP RS MOQENVR QLA NE N K - BHIQ -SHHKITL 5Usd-28 ¥ — 0 N B H40.520
FHACD - NN QBRSO RO KK
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BHATN e KN QERERVY Q 2 Q R
MOV 5000 URYT AmmEd e BERHKIRS ¢ OBBEZL MRSV 500
Albert Haring, Retail Price Cutting and Iis Control by Manufacturers, 1935, pp.70~71.
(&) NexesBER | RIIOHL QO KREKOKEREN» 0 V- EHl V0L v QIBIkEN QRN EM O il
OyYm 5
(X)) BEER SRR RV EIR 1 KR 245004807 ZAmENEIRD 0040 000 D W » HIEER Ed o
AIE HQIBER R D% OV EITRIRIKIEZE . 3T DM O HE - LR S 51 E RN EIR D o
D40
(8) rmXiR | KERKE(] R ITH~ R | O® HEEResl {87 Z2muQER” S N =Edhs (the battle
of brands) VERHSLLED S RIGRMERR Hmio L 2°
William Applebaum, Brand Strategy in the United States Food Marketing, 1967, pp.4~6.
#0427 HOEKEENBED LR N - - NERUERS B | Uy BRERm (Federal
Trade Commission) 73 M QEBRM LR A N « X~NQam YR QEMNIKEOW 510327 1) Qs
KR Q07 M QM ¢ QRIQBIENRR Q500
Federal Trade Commission, Chain Stores——Chain-Store Private Brands——, 1933.
() MO~ LrmKKOEIN O SV ORER ™ TN TUr~ « NN N QN O 21—V QIRIER O
SER— FEEEK | S~ | KR

H O KREKOh i v « X=X

KEHE L ORI IKEEKEYS QO | REHENOECHESRNIL” sand= - Koh e hiv N~
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L=V =& P o BN (supermarket chain) W Q@0

K% e b ek o2t | 2IJOE" P b - RSN (Michael Joseph Cullen) 1) i ¢ 142,40 2K R
2GR B AERSORITARIOD 5 0 00 | RIKE L CILAK — % — b — b > O
ROV RIEQEONEDN P T ¢ KRN DKEX UK~ —F — &> 223 3y 50 o

Kb e b D o QU © @dIEEIBMP RS’ A A b TEQSY SEHIEE { ME S
FHERENERST D« K22 e D TUNS QB IWR o REHENGHD0 @ ¥ AN~ U K IRIE N
O LEOBENEGAUAY QBT Q#-A QI 5 VRS YRR 0" @ H ) - > EE SR
HESHEEE R NS0 S OIEDRS Vot REQESSKRIEQK —% ~ b —h > ctr =8
SEE e, (the price wrecker) A&7 SEsogRebyu. (the price crasher) S S IR NER S W QEEQ K
WAL

DUPEMHIERC 00 | ROMZQ R A v » KehQ | REEE S VIR 2 0 SHEY - B
B0 QA L H N SUEE QAT o e SR M B0 280 A 5 e 1) A e
AR MO RN « K2 AN - N TN N QBRI L0 A 1 Q IR L B £ K
IS N800 UM 407 KIRY MR LS EEEAE A 5 0 DR 00 HaMBng SHEY .
B, WP QPRS- N 2K QI M 0 IRIK O NS QM) £ a2 50 QUK 1) T 42
BIEEEE N QB B ¢ QRIS O LIE U EENRIED 000 Q 4R § AU 00

QMR N KB Q B A © QEEIL L LI BRI 00 SR 1N D - K o NS

RN - K= QEEEUY Q3 Q 1

e

-
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AN @ KN QBB Q O KM

(anti-chain-store movement) rJ ¢ O W -2BR 40 3 42°

VORI RN o Ko N MIERAHe SEEYWR. (price discrimination) gEK-H O oAU EERHQ
Ta’u s« >~y N4, (Robinson-Patman Act) QR4 (1 RIHEY wH D « KLRNQKRTKREN
- BRI Y40 20 W kiR Q S BURIEE . (resale price maintenance) W4T Mo AQE D
B Mo in— o s ih T DA (Miller-Tydings Ach) Q45T RITVED U 4 0 U | 10Q BN R {4 "
BITD o KeNQIEQENALCLE N R H v « XN EENEY e TREHIE ) (The Death Sen-
tence Bill) ‘A BRI O VBEHOKIENC RO | BOHHEEY VS QEKHE R A - Ko R
#kb@%%&#ZMW@@‘%%%mn%%ﬁm%lh%hf‘%;47.xh7@7x9ﬁ@¢%¥ﬁ@¢
QRN KO L°

AP K= =Y —h? = QERSIEMOEKY *HeRKEHESLSN DOEQR v D « KN BTe
HEGEXALOBRENIEO LR 2002 UORBARIND « X - NAHESEIVHRES LAV Lo
DWPLE5° v Kb XK —L —F — KD o i e N A BIEGRHA Oh B D o a3 Ty BN
A+ b —h P NRCK - X4 e (general merchandise store—TSe OB 0 V) AL b Q KIMEIER i
) e IR L R 107

NOBQAME SZANEROLHESEHK. VIEYSERCLQVEDHEYAQRE" KRN R
IS Z B REME Y F OV THHRR) MBEAAe DI~ O VY ZmiEVEDEEMY .S o KIE L moE

(8

A VIEHN RN BRSO Lo TRIRElim S8 4o, (backward vertical integration) A~ O \VIRR O LIKIE
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HemnEd” ERZMIEQH<E# DI Q #MbU A WP RES Lodae MERRy BE O AMERVIROSe

gt SR (che
() RAIDNEBBHOUK L= r—&£ >~ Q8RB % Mn « RD DNy (King Kullen) (.8 0 42°
() MQHOHREGK -4 = r— &>~ 0@’ HIFEL L VRIEER O HEMERNE S TELHO 0L
Lo
Rom J. Markin, The Supermarkei—An Analysis of Growth, Development and Change—, revised
edition, 1868, p.11.
(8]) Rom J. Marbin, op. cit., pp.11~12.
(8) BROK =L —r—52=P 0 S NN« RY N & Y2t (s (Big Bear Market” | RIII [4&@#)
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